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hand experience. He would travel 
to Brazil, Germany, China, Africa, 
and all over the U.S. to different 
mine locations and learn firsthand 
about different varieties of gem-
stones. But something that can’t be 
taught is what Bill calls “having a 
good eye”—seeing a new material 
for the first time, being able to pick 
out the top ten stones, and simulta-

neously determining if the mate-
rial is marketable in the U.S. What 
a gift. Over the years, Bill has 
brought over 300 different varieties 
of stones to the gem trade and his 
everlasting hunt for the next new 
material has never stopped.
 

f i r m  m e m b e r  p r o f i l e
b i l l  h e h e r  –  rare  earth  m i n i ng  co.

Please tell us how your business was 
founded.

Bill Heher has always had a lust 
for seeing and traveling the world. 
During his trip to Africa to ascend 
the summit of Mount Kilimanjaro, 
he came across a beautiful parcel 
of gems. He bartered for them 
with the little money he had and 
carried them to the top and back. 
(He should have bought them on 
the way down, as he would recall). 
When he arrived back in the U.S., 
he showed them off to friends and 
family, and after a week, the parcel 
was sold. Bill has been hooked 
ever since. 

Please share about yourself, where you 
grew up, and your family today. Please 
share a little about each family member 
and their business contributions.

Rare Earth was founded in Trum-
bull, Connecticut, where Bill was 
born and raised. Bill and Cynthia 
Heher married in the Methodist 
church right across the street from 
where they raised their two sons 
Curtis and William. Cynthia has 
been the backbone of Rare Earth. 
She has never missed a show or 
adventure with the company 
and her positive spirit has never 
waivered. Cynthia and Bill shared 
the same love of gems and travel-
ing the world. When William and 
Curtis were born, they went along 
on all the trips. From taking naps 
under the tables during a show, 
to accompanying their parents in 
Idar-Oberstein while they bought 

beautiful gems from the top 
carvers and cutters in that era, the 
boys were always in tow. Wil-
liam is now a biology teacher at 
Trumbull High School, and Curtis 
has taken the reins of Rare Earth 
Mining Companies.

Tell us the fascinating story of your fam-
ily’s involvement in the colored gemstone 
trade and how you got your start in the 
jewelry industry.

Initially, the firm was known as Bill 
Heher Fine Gems; later the name 
was changed to Rare Earth Mining 
Co. The business didn’t experi-
ence a lot of growth until Bill met 
Bernd Munsteiner in Germany. He 
would take stones “on the arm” 
from Bernd and sell them in the 
U.S. One year, he made the trip to 
Germany and back twenty times. 
That’s when Rare Earth really 
took a giant leap forward in the 
gem industry.

Please acquaint us with your journey 
from beginning in the colored gemstone 
business to today. How did you train and 
gain your knowledge as a gem dealer?

Bill has no formal education in the 
gem industry, only other than first-
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Tell us about the person who introduced you to the 
colored gemstone industry and about developing your 
love for colored gemstones.

Bill Heher was taught the fine gemstone 
business by the Germans. Men like Henn 
and Munsteiner had the absolute top one 
percent of the material found in the world. 
They would show Bill what to look for in a 
stone and how to bring it to life. He still talks 
about those days as being monumental in his 
growth in the gem trade.
 
Please comment on being a long-time AGTA  
member and your father’s tireless energy and  
dedication to service for AGTA.

Bill loves the AGTA. One of his crowning 
achievements in life was serving on the board 
and bringing new members into the AGTA 
family. Every day he thought about and 
battled for ways to improve and expand the 
AGTA brand. 

What is your favorite colored gemstone? And why?

If you know Bill, he would say his favorite 
stone is “the one I just sold,” but that is not 
true. His love for his material was something 
I had never seen before. A few times, my 
father literally cried at the booth when a 
customer bought out his “My Best” collec-
tion. It contained “The Volcano,” “The Eye of 
the Leopard,” and a few Munsteiner pieces he 
wanted to travel with and show to the world. 
To see them not with him anymore was a 
very emotional experience for him.

During your time in the gem trade, what changes 
have you witnessed? Also, how are you guiding your 
firm to meet today’s challenges?

It’s amazing to see how much the gem trade 
has expanded, but at the same time shrunk 
during Bill’s tenure. There used to be five 
shows in Tucson; now, there are over 40. 
Before you had to put in the footwork and 
develop relationships with the family and 
miners. Now it seems all you need is a smart-
phone to have access to some of the world’s 
top mines. 
 Curtis has grown Rare Earth Mining Co. 
through its Instagram account @RareEarth-
MiningCo and does most of the footwork 
now for stone acquisition in India, Brazil, 
Indonesia, and China. 

Please share your thoughts on responsible sourcing 
and social responsibility in the colored gemstone 
industry.

Bill’s ethics are transparency and honesty. In this 
business, you can’t go far unless you have both. 
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Tell us more about Rare Earth Mining Co., Inc., today. 
Who works with you at the office?

Curtis runs the show! During these past few years, 
he has had a lot on his shoulders: stone acquisi-
tion, sales, show management, and marketing. 
 Cynthia is always present at the shows as our 
leading saleswoman. But more than that, she is 
the mother of Rare Earth, giving us strength 
and hope when we need it most.

What has your membership with AGTA meant for/to 
you and your firm?

Without the backing of being in the AGTA, 
which represents the top stone quality and 
ethics in the gem trade, Rare Earth would not 
be where it is today.

Please tell us your favorite colored gemstone  
“Tucson Story”? 
 
My favorite story happens every year—the 
first day of the AGTA show. You see the rush 
of people to our booth from start to finish. You 
feel the appreciation for the hard work we do 
to bring these stones to market shared by thou-
sands of the world’s top designers.

Whom have you admired in the colored gemstone 
industry–that one, stand-alone individual.

Osorio Neto, “my father,” Bill would call him. 
Those two peas in a pod traveled to mines in 
Brazil and went to the show in Hong Kong. 
Every year in Tucson, we would get together 
for the Superbowl and take bets on anything 
we could, from the coin flip to the game 
winner. To see Osorio now at the top of the 
gem trade with his Garnet mine is some-
thing I am very happy about. One of the most 
unique things about this industry is you only 
see people one week, two weeks, out of every 
year. Amazingly, a bond develops over that time 
frame that turns into friendship and family.

You are a citizen of the World. What is your favorite city?

Munich, Germany. Best beer in the world! 

What is your favorite restaurant?

Churrascaria is my favorite food in Brazil. 
The local meats are excellent, and the family 
atmosphere Brazil provides a warmth I will 
never forget.

 By David M. Baker, GG
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