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by Suzan Flamm, Assistant General 

Counsel, JVC

Our industry regularly does business on 

consignment, or “memo,” as it is known 

in the trade, a risky arrangement even 

in the best of times.  As we know, these 

are not the best of times.  Unfortunately, 

as the economy goes down, the risk of 

consignment transactions goes 

up.   The AGTA is pleased to 

announce that it will be mailing 

important information regarding 

this subject to all members: the 

recently issued Essential Guide 

to “Memo” Transactions, a 

joint publication of the Jewelers 

Vigilance Committee and The 

Jewelers Board of Trade.  

A falling economy leads to 

bankruptcies.  As many have 

unfortunately experienced, 

consigned goods may end up as 

collateral for a bank’s secured debt 

if a customer becomes bankrupt 

while holding those goods.  

Suppliers who thought they “owned” the 

consigned merchandise have been surprised 

to learn that, in the eyes of a customer’s 

bankruptcy trustee, “ownership” is a 

flexible term when it comes to satisfying 

secured lenders.

While there is no way to ever guarantee 

that a supplier will be paid for consigned 

goods, or get them back, it is possible to 

reduce the risk of an outright loss.  The 

Essential Guide explains the law governing 

consignment transactions, with a focus 

on why suppliers are in such vulnerable 

positions once the consigned goods are 

in the possession of their customers.  It 

also provides solid tips for evaluating the 

financial health of customers, information 

you need to best decide whether or not to 

ship goods on consignment. 

Should a supplier decide to go forward 

with a memo transaction, the Guide 

describes the steps necessary to create a 

perfected security interest in the consigned 

goods, and to protect that interest.  These 

steps include:

Obtaining a signed consignment • 

agreement

Filing a UCC-1 financing statement• 

Conducting a lien search to find • 

earlier creditors

Notifying earlier creditors• 

Monitoring the situation for signs of • 

trouble

Getting the details right in a consignment 

is critically important, and may be 

the difference between getting memo 

goods back – or not – in the event of a 

bankruptcy.  These details are discussed in 

the Essential Guide, and include:

• 

Filing the UCC-1 financing statement • 

in the correct state

The importance of using the • 

customer’s correct legal name when 

filling out a UCC-1 form and when 

conducting a lien search

Knowing when filings expire and • 

must be re-submitted

A clear explanation of the laws related • 

to consignment transactions

The Guide also discusses the 

resources available through the 

Jewelers Board of Trade to stay 

current on the financial health 

of consignment customers.  We 

urge our members to take a close 

look at this timely publication, 

and thank the Jewelers Vigilance 

Committee and the Jewelers 

Board of Trade for making it 

available to the industry.

Download the Guide for free 

from JVC’s web site, www.

jvclegal.org or JBT’s site, www.

jewelersboard.com.

Visit JVC’s site for legal compliance 

products and services, many free or at deep 

discounts for JVC members. Jewelers can 

join JVC in 2009 at 2008 rates. 

T H E  E S S E N T I A L  G U I D E  T O 
‘ M E M O ’  T R A N S A C T I O N S
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T H E  V A L U E  O F  A N  O R I G I N  R E P O R T
by Dr. Lore Kiefert, AGTA GTC

Gemstones gain their value not only because of their 

outstanding beauty and brilliance, but also from their origin. 

The country, or mining area, a gemstone originates from may 

have a strong impact on its price. Therefore, gemstone reports 

with an origin determination are one of the most desired 

products from gemological laboratories. 

For the trade, a report with the right origin is a strong selling tool. 

Auction houses and high-end jewelers prefer to sell their gemstones 

with such reports as they inspire more confidence with their clients. 

Colombian emeralds, Burmese rubies and sapphires, and Kashmir 

sapphires are among the most sought after gems and, therefore, 

obtain much higher prices than their counterparts from other 

countries when accompanied by an independent report confirming 

the gemstone’s origin.

Recent developments in the political climate of some countries 

have led to a new reason why origin determinations are more 

important. Currently, some gemstones are banned from being 

imported into the American market, while some are connected 

with rebel activities and are in danger of being banned. Origin 

reports are dated and indicate whether the gemstone was imported 

before any  such ban. The call for fair trade gemstones, which are 

mined in an environmentally sound manner without child labor and 

environmental destruction, is yet another concern as to where a 

gemstone originates.

One such example is the Tom Lantos JADE Act, which prohibits 

new imports of Burmese rubies and jadeite into the U.S. There are 

rubies from other sources available, although not in the quantities 

that Burma has historically produced. Rubies from Thailand, 

Vietnam, Tajikistan, Malawi, Madagascar and Tanzania can be 

imported into the country legally (Fig. 1), but must not be sold as 

having Burmese origin.  In the client’s eyes, it is important to know 

where the gemstone is from before making a purchase decision that 

may reflect their views on fair trade and political ideals.

In order to produce an origin report of a gemstone, it takes more 

than just a gemologist. Some gemstones are relatively easy to 

determine origin, but for others typical inclusions may be lacking 

or overlapping with various sources.  Only a small number of 

laboratories are equipped to take on this challenge,  especially with 

so many new sources being found. Reputable, traditional gemstone 

labs performing origin determinations are staffed by  experienced 

gemologists with a scientific background, equipped with advanced 

instrumentation (Fig. 2), and maintain a reference sample 

database. A gemstone in such a lab is always tested by at least two 

gemologists. The resources needed to maintain this standard are 

enormous, and this has been reflected in the fee of origin reports in 

the past.

Since the late 1990’s, more gemstone labs have opened, and 

existing laboratories, who traditionally concentrated on diamond 

grading, expanded into colored gemstones by issuing origin reports. 

Most of these laboratories relied on published data rather than their 

own observations.

This led to some confusion when, for example, the sapphire 

deposit in Andranondambo, Madagascar, was discovered. The mine 

produced sapphires (Fig. 3A) that looked very similar to Kashmir 

sapphires (Fig. 3B). To the inexperienced eye the inclusions 

appeared like the ones in published journals and, therefore, a large 

number of wrong origin reports were issued for these sapphires. It 

was only the laboratories that traditionally issued origin reports that 

noted the subtle differences in the visual appearance of inclusions 

and advanced data.  These laboratories delivered  accurate results.  

Tradition and experience do count when it comes to producing 

accurate results.

The climate in the gemological world is changing. New sources 

offer new challenges.  The AGTA Gemological Testing Center has 

     Fig. 1: Bent needles are typical inclusions in ruby from 
     Winza, Tanzania. Photo: Lore Kiefert, ©AGTA GTC

     Fig. 2: EDXRF analysis determines the chemical composition of a 
     gemstone, aiding in narrowing down the possible origin of a 
     gemstone. Photo: Lore Kiefert, ©AGTA GTC
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  A Guide To Colored 

Gemstones Brochure

We have just refreshed 

this valuable point 

of sale brochure by 

adding a new cover, 

new images and 

updating the text.  The 

brochure is 16 pages of 

buying information and 

gemstone photography. 

This is a great resource for sales associates and as an informational 

brochure to give to clients. 

$25 per pack of 50 brochures

Sapphire Inclusion Postcard and Holiday Card.

Looking for an interesting event or holiday card?  This stunning 

image of a natural sapphire inclusion will be sure to attract 

attention and create conversation.  It is available in an oversized 

5x7 postcard, perfect for events or special offers, or as a folded 

holiday card for wishing your clients the best of the season.  In 

both formats, there is substantial room to have your custom 

message printed by your printer.

Postcards - $20 per pack 

of 100

Holiday Cards - $25 per pack of 

50 cards (including blank white 

envelopes)

Stock Photography Program

We have recently added approximately 30 new photos to our stock 

photography library, including classic finished jewelry styles and 

new gemstones.  The images can be used in marketing materials, 

websites and/or displays. The images are available in high or low 

resolution depending on your needs.

Images - $50 each

the data, instrumentation and experienced gemologists to meet 

these challenges head on and provide credible origin reports. 

AGTA Members receive preffered pricing with the AGTA GTC. 

For current fees and other lab services, please contact:

AGTA Gemological Testing Center

18 E 48th St., Ste. 502

New York, NY 10036

212-752-1717  T

212-750-0930 F

www.agta-gtc.org

info@agta-gtc.org

A G T A  P R O D U C T  U P D A T E

     Figure 3A.  Typical inclusions in a sapphire from Andranondambo, 
     Madagascar. Photo: ©Henry A. Hänni, SSEF. 

     
     Figure 3B: Sapphires from Madagascar can look very similar to 
     Kashmir sapphires. However, a closer look shows that the pattern 
     in Madagascar sapphire is more regular than in Kashmir sapphire. 
     Photo:  Hpone-Phyo Kan-Nyunt, ©AGTA GTC

     Fig. 4: Example of an origin report of a sapphire from Yogo Gulch, 
     Montana, USA issued by AGTA GTC.
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M E M B E R  P R O F I L E :  J A C K  S E I B E R T

Jack Seibert, president of Jack Seibert Goldsmith Jeweler, has 

been involved with jewelry since his college days. Jack attended  

nearby Ohio State University (just a short drive down Lane 

Avenue) to pursue Fine Arts. It was there that he began assisting 

in the jewelry and metalsmithing department.

Seibert began to exhibit his own jewelry pieces in the Columbus Arts 

Festival as well as Winterfair in the early 1970s. This led to a further 

10 years of exhibitions across the country at juried arts festivals from 

Miami to New York.

After his college days and exhibition years, Jack earned his Graduate 

Gemologist diploma from the Gemological Institute of America in 

1981. Seibert Jewelers has continued to flourish with fine custom 

designed jewelry, one-of-a-kind pieces, and ideal-cut diamonds. 

Jack Seibert Goldsmith Jeweler opened for business in 1979 with 

587 square feet of leased space in the Lane Avenue Shopping Center. 

Ten years later, that space was expanded to 1,030 square feet due 

to Jack’s dedication to the business and the community’s excellent 

response. In 1995, Jack bought his current building at 1741 West 

Lane Avenue and moved his business into it that year.

Jack Seibert Goldsmith Jeweler is a working goldsmith studio 

specializing in the design and creation of fine jewelry. His staff 

strives for excellence in the design, repair and appraisal of fine 

jewelry. His designers have been honored with numerous awards, 

including three AGTA Spectrum Awards™ and statewide honors 

offered by the Ohio Jewelers Association.

One of the first noticable things in Jack’s studio is the “Wall of 

Rings.” With over 700 brass models on small shelves, this wall 

represents only a small portion of the custom pieces that have been 

designed over the years. As buyers wander through the store they 

will see cases that include wedding jewelry, colored gemstone 

jewelry, cultured pearls and more casual pieces. Since Jack Seibert 

is in essence the brand, the store only carries a limited number 

of branded jewelry lines. Along the top of the walls, Seibert’s 

credentials are proudly displayed. “AGTA Membership is instant 

recognition in the retail field - it enables you to be on top of trends 

and innovations in our ever changing industry,” stated Seibert.

Of course, in Jack’s studio is a goldsmith bench. This enables all 

projects to stay within the studio, and allows for his custom designs 

to be fully created in-house..

According to Jack, sales tips are pretty simple. “Always under 

promise and over deliver. You must think long term to survive in 

this business - strive for honesty and integrity.” In addition, Seibert 

strives for educational excellence. With a strong knowledge of 

gemology, Jack and his staff are able to clearly communicate with 

their customers and this is key to his success in the industry,In 

recognition of his business and community achievements, Jack was 

recently named the prestigious Corporate Business Person of the 

Year by the Upper Arlington Chamber of Commerce.

To learn more about Seibert and his designs, visit him at 

www.jackseibert.com.
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Firm Members
A. G. Gems, Inc.
Anil K. Mehta

Bead Palace, Inc.
Naresh Garg

Crown Color U.S., LLC
Lucas B. Amelung

Doost Gems, Inc.
Tamin Doost

Fine Beads, Inc.
Rajeev Kumar Sand

Forever Creations USA, Inc.
Amit Bardia

JVR Company/China
  Stone, LLC
Li Chongjie

Kanchan Impex, Inc.
Surendra Agrawal

Lone Star, Inc.
Nilesh Virani

Madacana
Randy Gillies

Pearl Concepts, Inc.
Kenny Tse

Rare Gemstones, Inc.
Manish Gupta

Stone USA, Inc.
Nordin Merchant

Associated Industry   
  Professionals
Ecole de gemmologie
  de Montreal
Odile Civitello

Harmon Group
Rick Arnemann

Il Hyun Museum
JY Park

J.K. George/George & Co.
J.K. George

Jarvis Gems & Jewelry 
  Appraisals, LLC
Steven W. Jarvis

miJeweler
Michael Mc Nevin

MJ Wholesale
Krishan Agrawal

Platinum Guild International 
USA Jewelry, Inc.
Michael O’Connor

Estate Jewelers
Cape Jewelry Brokers
Dave Siskin

Douglas M. Liebman, Inc.
Doug Liebman

EstateBuyers.com
Arthur M. Samuels

Gunsaka, LLC
Robert J. Gunther

Hamilton Estate Jewelry
Keith Hamilton

Nevill Antiques
Fred Nevill

Something Old - Something 
  New Jewelry & Coin
Michael J. Quinn

Introductory Members
The Gallery by Avalon
Lori A. Barker

Manufacturing
A. L. David
David Olmsted

Ambermoda/Midwest Amber
Gabriel Ciupek

Astary/AST Holdings, LLC
Amy Terrell

Geo Management
Melody Hendry

Helm & Hahn Co.
Fritz Hahn

Jennifer Joailliers
Jennifer Rabe Morin

Kennedi Milan Studios
Kennedi Milan

Larion & Co.
Larry Ayad

My Way Jewelery Co., Inc.
Aida Fronjian

Pearl Exporting Co.
Giuseppe Lambardo

Prestige Gems & Appraisals
Phillip A. Yelle

Robert J. Erich Company
Robert J Erich

Valentin Magro
Therese Magro

Yael Designs
Yehouda Saketkhou

Yoki, LLC
Yokabid Worku

Retailers
A. Marek Fine Jewelry
Romana Malinowski

Aesthetics in Jewelry
James Jackson

American Fine Art 
  Editions, Inc.
Phillips Koss

Artisan Jewelry Co.
Heather Kutzman

Aucoin-Hart Jewelers
Tommy Aucoin

BHWY Designs
Barbara H. Weber-Yoffee

Bonita Designs
Bonita Kothmeier

Bramble’s Clothing 
  & Jewelry
Richard N. Bramble

Calhoun Jewelers
Cathy Calhoun

Christopher’s Fine 
  Jewelry Design
Lois Wacholtz

Continental Jewelers
June Carol Gianforte

Cyrus Jewelers Int’l., Inc.
Mehran Schirazi

DBS Jewelers/Leisure, Inc.
Aida Leisure

Ethan Lord Jewelers
Bernie Czerwinski

Ford, Gittings & 
  Kane Jewelers
Jan Jones Fergerson

Inner Circle
Denise Nelson

Jewelry Television
Carrie Fox

JP Design Studio
Jolanta Pawlak

Judi McCormick Studios
Judi McCormick

Kayenta Trading Company
Nina Heflin

Kelly Jewelry
Mary Clare Stephan

Kevin Kelly Jewelers
Kevin Kelly

Lakein’s Jewelers 
  of Hamilton
Warren C. Lakein

Marshall Jewelry
Bruce Marshall

Mills Jewelers
George E. Fritz

Mirabelle Jewelers
Thomas Broadwin

Mountz Jewelers
Tonia L. Ulsh

Nabers Fine Jewelers
Thomas Vanater

Omaha Jewelry Company
Robert W. Krause

Park City Jewelers
Ken Whipple

Pave Fine Jewelry
Michael Endlich

Peterson Jewelers
Terry Peterson

Sartor Hamann Jewelers
Don Hamann

Sid Potts, Inc.
Sid Potts

Smyth Jewelers
John Jackson III

Spirit of the Earth
Tony Malmed

Susan Eisen, Inc.
Susan Eisen

The Goldworks
Chris McNulty

The Karat Patch
Pamela Roehrig

Tivoli Jewelry, Inc.
Lisa Wong

West Michigan Lapidary dba 
  JP Gems & Jewelry
John Silva

Wixon Jewelers
Hope Wixon

Students
Charlotte Finley
Jennifer Powers
John D. Parrott
Michael Guretzki
Rebecca Shukan
Sheahan R. Stephen

N E W  M E M B E R S



    

SOAR ABOVE  
THE COMPETITION.

JOIN AGTA TODAY. GET $200.
Membership in the leading colored gemstone and cultured pearl 

 

Association, the AGTA, shows your customers that you are 
 

committed to the highest ethical standards. 
 

Take flight with this offer
 
–

 
see the AGTA Products Booth for more details.

  

800-972-1162       info@agta.org        www.agta.org

P3030 LBJ Fwy., Ste. 840   Dallas, TX 75234




